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Ten ways to attract Buyer interest 
 
In today’s highly competitive real estate market, the key to selling your home is 
being able to attract buyers to your listing.  When you’re selling your home, it’s 
important to remember that you’re in competition with every other similarly priced 
listing in your area.  To win buyers, you need your home to stand out from all the 
rest.  Here’s a Top Ten list of things a seller can do to win buyer interest: 
 

1. Create ‘curb appeal’ -- Buyers decide whether they like a property within 
the first few minutes of arrival.  Make a great first impression with well 
trimmed and cared for lawns and walkways.  A small investment in new 
lighting at your front door, an urn planter, a new mailbox or street numbers 
can all upgrade the look of your home and win big dividends. 

2. Give them a warm welcome - Make the most of those first few critical 
minutes as buyers enter your home.  A foyer or entranceway is typically 
one of the smallest areas of your house, so upgrading the flooring with 
hardwood or slate can be a very worthwhile and cost-effective investment.  
Add a mirror to visually increase the space and clear out shoes and mats.    

3. Let there be light – Create a bright and cheerful atmosphere by opening 
the blinds and curtains and turn on all the lights for showings.  If you have 
a fireplace, have a fire burning if the weather’s not too warm.    

4. Show you care – Properties that aren’t well maintained send up ‘red 
flags’ to buyers that larger problems may be lurking beneath the surface.  
Complete all those minor repairs jobs that you’ve been putting off.  

5. Create space – Buyers want a spacious interior, so do everything you can 
to create space, even if it means moving several items offsite while you’re 
showing. Send those extra chairs to Mom’s for now or rent a storage unit.  

6. Depersonalize – You need buyers to picture themselves living in the 
house, so pack everything that’s distinctly yours, including photos, awards, 
mementos and religious artifacts.  It’s your first step towards moving out.  

7. Appeal to all the senses – Some of the strongest emotional reactions are 
created by smell, not sight or sound.  Before showings, open windows to 
air out rooms, light scented candles, and put out a bowl of fresh lemons.   

8. Upgrade for maximum impact and return – Kitchens and bathrooms are 
the most important rooms when selling a house, so they’re the areas 
where upgrades will likely get the best return on your investment.  Even 
simple changes like new faucets or a lighting fixture can have big impact.  

9. Present a neutral interior – A fresh coat of paint is always a good idea. 
Choose pale, neutral colors that won’t clash with a buyer’s furnishings. 

10. Let the professionals do their job – As your Coldwell Banker® real 
estate professional will tell you, one of the best ways you can help get 
your house sold is to leave home when showings are underway.  Buyers 
will be more inclined to linger and ask questions, and it gives your sales 
representative a chance to counter objections and offer solutions. 

 
Call your Coldwell Banker professional to learn how to turn interest into offers!      



Gary Reed   gary@garyreed.org     http://www.garyreed.org    Coldwell Banker Home & 
Family Realty Brokerage 1515 Rebecca Street, Unit 21  Oakville, Ontario Canada  

L6L 5G8 1-800-695-7283 905-825-7777  905-825-3593 (Fax) 

 

Search for Oakville Real Estate, Oakville Luxury Real Estate , Oakville Fine Homes, 
Oakville Homes for Sale, Oakville Estates, Oakville Home Prices, Oakville Real Estate 
Brokerage, Oakville Real Estate Agents, specializing in Oakville Real Estate, Oakville 
Property, Oakville Luxury Custom Homes, Oakville Homes, Oakville Building Lots, 
Oakville Waterfront Estates. 

 View all the New Oakville Listings, and all Oakville Homes for Sale.  

Our Oakville Real Estate Agents can help you with Current Market Evaluations, 

Oakville Community Information and Oakville School Information. 

View Oakville Neighbourhood Homes in Joshua Creek, Wedgewood Creek, Lakeshore 
Woods, Bronte Woods, Old Oakville, East Oakville, Morrison, Bronte, West Oak Trails, 
Westmount, Glen Abbey, Upper Glen Abbey, Ford, Old Oakville,  

Whether you are looking for New Homes, Custom Built Homes, Executive Homes, One 
of a Kind Designer Homes, Renovated Homes, Oakville Luxury Homes, Estate Homes, 
Waterfront Homes, Multi Million Dollar Estates, Golf Course Homes, Luxury 
Townhomes, Marine Condos, Lofts, Bungalows, Waterfront Condos,  we can help you 
find your next Oakville Home. 

We specialize in Oakville Luxury Homes for Sale, Luxury Oakville Real Estate, Luxury 
Oakville Homes, Oakville Fine Homes, Oakville Million Dollar Mansions, Oakville 
Waterfront Estates, Oakville Custom Built Designer Homes, Contact Mary Sturino to 
findout about Oakville Builders, Oakville Building Lots, South Oakville Homes, 
Southeast Oakville Homes for Sale, Designer Homes, Exquisite Luxurious Oakville 
Homes, New Oakville Luxury Condominiums, Oakville Luxury Condos, Oakville New 
Condos, Oakville Waterfront Condominiums, Oakville Luxury Properties, Oakville 
Luxury Estates, Oakville Gated Homes, Oakville Lakefront Property, Oakville Mansion, 
Oakville Estates, Oakville Custom Home Builders, Oakville Designer Homes. 

 

Coldwell Banker real estate agents offering exceptional results with first time home 
buyers; realtor services, corporate relocation,mortgage services, home buyer information, 
home seller information, comparative market analysis (CMA), real estate resale homes, 
listings for sale, MLS listings for sale, free download reports section, on-line real estate 



search forms, home evaluation forms, mortgage calculators, government programs and 
local community information. Gary Reed, top sales representative, proudly serving the 
Southern Ontario Canada regions of   the Oakville Real Estate Online.com ,  Joshua 
Creek, West Oak Trails, Westmount, Glen Abbey, Bronte, South Oakville, South East 
Oakville, Central Oakville, Lakeshorewoods, Bronte Woods, Coronation Park, South 
West Oakville. 

Search our site  for oakville real estate online professional real estate agents helping you 
find your dream home in oakville ontario,oakville home for sale, Oakville luxury home, 
estate property, Oakville Ravine Home, Oakville Pool Homes, Oakville Custom Home 
Builder, Oakville Infil Lots, waterfront, Oakville Waterfront Homes, Oakville Waterfront 
Estates, custom home,  waterfront condominium, bungalow, custom builder 
home,oakville home, carlisle home, burlington home, mississauga home, halton home, 
oakville properties, oakville real estate, oakville real estate agent, oakville realtor, 
Oakville Home Staging, Oakville Home Stager, Home Staging, oakville home for sale, 
mortgage calculator, canadian real estate,canadian real estate mortgage calculator, home 
evaluation, first time home buyers, divorce home,west oak trails home, glen abbey 
home,upper glen abbey home,westmount home,joshua creek home,river oaks home,old 
oakville home,south oakville home,bronte, Oakville private schools, Oakville Public 
schools including st.mildred's lightbourn school, st. mildred's, rotherglen, glenburnie, 
fernhill, oakville private schools, appleby college, horse property, horse stables, 
Equestrian Horse Properties, Canadian Equestrian Federation, Ontario's equine and 
equestrian community, equine guelph, equineguelph.ca, university of guelph,  prestige 
home, glen abbey golf course, canadian open, Arts festival, Oakville Jazz festival, 
Sheridan College. Providing Corporate relocation services, executive longterm and short 
term furnished lease, relocation, canadian relocation. 

 


